Case Study:
CORPORATE FURNITURE OPTIONS

CFO approaches business from a different point
of view than competitors. Our purpose is not to
sell a particular brand of furniture. Our purpose
is to provide solutions.

By accessing a broader range of products and
offering a combination of new, remanufactured
and pre-owned products, CFO provides companies
with “green” opportunities and better options.

Enabling them to make more informed choices!
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CONNEXTIONS

Your Business Solutions Partrner

Objective:

Connextions is a leader in providing customer ser-
vice operations to many well known companies
such as Mercedes, FedEx, and Sprint.

The large headquarters facility in Orlando, FL is
constantly growing and expanding.

Executive Management took this constant growth
into account when they brought their furniture
needs to CFO, Inc. We recognized that an
innovative and easily reconfigured furniture sys-
tems product was needed in order to keep up with
this growth.

Connextions management team also wanted a
product, which defined the professionalism that the
company instills in each employee.

Caption:

Caption:

“We are client advocates’

Client: Connections
Locations: Orlando, FL (HQ) and Charlotte, NC
Employees: 1200

CFO’s Solution:

Evolve Systems Furniture and Remanufactured
Herman Miller Systems furniture was used throughout
all of Connextion’s facilities.

Remanufactured Herman Miller Systems Furniture was
a great choice because it provided a top quality product
at a very inexpensive price. This system is also very
easily reconfigured so that changes could be made as
the company grew.

Recently, CFO has used Evolve Systems in
Connextion’s newest facilities. This furniture is
equipped with the latest technical and design features
plus excellent performance. It is also earth friendly
which parallels CFQO’s constant focus towards environ-
mentally proactive business solutions.
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